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Name of the ) )
SI No Reg N Title of the Pr
eg No S tle of the Project
. A STUDY ON COMPARATIVE FINANCIAL STATEMENT ANALYSIS AT R N BISHNOI &
1| U03CJ21MO002 | Shree Vishnu R ASSOCIATES CHARTERED ACCOUNTANTS, BENGALURU.
A STUDY ON CLIENT SATISFACTION TOWARDS TRANSPARENT GST PRACTICES
2| U03CJ21M0004 | Sahana B N ADOPTED BY PRAVEEN KUMAR V CO., BENGALURU.
. . A STUDY ON EMPLOYEE SATISFACTION TOWARDS RECRUITMENT PROCESS AT
8 | U03CJ2IMO005 | Sanjana P Poojary KEY LYNK CONSULTANY'S. BENGALURU.
A STUDY ON THE ROLE OF GINED IN GUIDING CANDIDATES TOWARDS CAREER
4 | U03CJ21MO0006 | Ayush Kumar DEVELOPMENT AND THE STUDENTS LEARNING SATISFACTION, BENGALURU
. A STUDY ON PRE AND POST ACQUISITION OF VIATRIS AND STERI SCIENCE PVT.
5 U03CJ21M0007 | Bharath V Nair LTD. BENGALURU
o A STUDY ON THE EMPLOYEE JOB SATISEACTION AT VISARA HUMAN CAPITAL
6 | U03CJ21M0008 | Byla Prithvi SERVICES BENGALURU
- | LosciMooto | Mohammed Fasee A STUDY ON UNDERSTANDING THE CUSTOMERS TRUST TOWARDS JEWELLERY
Hur Rahman HALLMARKING AT ZACO ASSAY HALLMARKING CENTRE, BENGALURU.
A SYSTEMATIC STUDY ON THE PROCESS OF INVENTORY MANAGEMENT AND
8 | U03CJ21MO011 | Tayeed Ahmed EMPLOYEE SATISFACTION AT EASYBUY LTD., BENGALURU.
A STRUCTURED STUDY ON THE PROCESS OF EVENT MANAGEMENT- POSDCORB
9 | U03CJ21M0012 | Gagan P N AND SATISFACTION OF CLIENTS AT MACHANI GROUP AT MACHANI
HOSPITALITIES LLP.. BENGALURU
10 | U03CI21M0014 | Tiil Reo A STUDY ON CONSUMER SATISEACTION TOWARDS INRACING PRIVATE LTD.

PRODUCTS, BENGALURU




A COMPARATIVE STUDY ON THE REGIONAL DISPARITIES IN RESIDENTIAL

11 U03CJ21MO0015 | N Kushal PROPERTY PRICE GROWTH AT ADDRESSMAKER LIFE SPACES PRIVATE LIMITED,
BENGALURU.
12 U03CI21MO0016 | Chethan C G A Study on '_I'he Influence of Intrinsic Motivational Factors towards Employee Satisfaction at
Strykers India Pvt.lItd.
Amit kumar
13 U03CJ21M0017 NOT REPORTED
PALLABI ROY Market Dynamics: comprehensive data-driven consumer insights and Trend analysis with
14| U03CJ2IMO019 | cHOWDHURY reference to EDU-Vista
SUHASTS ] ] _
15 U03CJ21M0020 A study on the impact of GST on MSME's in India
MANJUNATH B
16 U03CJ21M0021 | REDDY NOT REPORTED
R BHUVAN ]
17 U03CJ21M0022 | KkUMAR A study on "mutual Fund Performance Analysis" at NJ Invest Pvt Ltd
Yashashwini N
18 U03CJ21M0023 A STUDY ON STANDARD SELLING PROCESS AT SALES DEPARTMENT IN SURAKSHA
GOKUL M " i " i ia Limi
19 U03CI21M0024 A stuqu on Accounts payable and Accounts receivables” at Entertainment Network India Limited
( Radio mirchi).
THUSHAR C " i i ; i i
20 U03CI21M0026 A Stu_dy on Exl|'olor|ng the synergy of technology , Artifical Intelligence, Accounts and finance in
the Digital Age" at Suraksha Groups
Varsha s ] ) ) ) )
21 U03CJ21M0027 A study on "social media marketing" with reference to Global HR Community
Aneeruddh o ] o
22 U03CJ21M0028 A study on "Inventory Management™ at VRL Logistics Private Limited
Dev B Patel ) ) ) )
23 U03CJ21M0029 A study on customer satisfaction at Sri Ganesh Timber and Ply
MUHAMMAD
24 U03CJ21M0031 NOT REPORTED

HISHAM




HARI KRISHNA B

25 U03CJ21M0032 | pm A Comprehensive report on Ambulance and Health services
Nayaab khan ] ) ) ) )
26 U03CJ21M0033 A study on financial analysis at Sri Ganesh Timber and Ply company
Aman Pande L I
27 U03CJ21M0034 A Study on Sales and Marketing in Jinnani Times
SANJANA S _ _ _
28 U03CJ21M0035 A study on retail store commercial operation and capex of easybuy
TARUN R R . . . . ay . . .
29 U03CI21M0036 E_xpl_orlng the_role of Relationship Manager in Recruiting Financial Professionals as Mutual Fund
distributors with reference to NJ Wealth
Siya Ramanuj :
30 U03CJ21IMO037 | Malpani A Study of Purchase and Sales ledger management in VPU & Co.
Y.Govind Rao i _ .
31 U03CJ21MO0038 Human resource selection and recruitment process at Epiteme TRC
Syed Fazil ]
32 U03CJ21M0039 A Study on Inventory management with reference to MM Polymers
KANISKA P _ _ _ _
33 U03CJ21M0040 A Study on impact of consumer behaviour with reference to Finger Krafts
AYUSH . .
34 U03CJ21M0041 A Study on Process Consultant in Adtech solutions
RIZEN RAZAK i i i i i
35 U03CI21M0043 A Study on Custo_mer satisfaction and ways to increase sales through marketing with reference to
Benchmark Clothing PVt Ltd
Prakruthi P ] ] ] ] ]
36 U03CJ21M0044 An alaysis of marketing strategies with reference to HMT Hydraulics Pvt Ltd
M DARSHAN
37 U03CJ21M0045 Not reported
Kavya sudhindra i iqi i i i
38 U03CI21MO046 Y Enhancing Digital Marketing Strategies through User Interface and User Experience (Langoor

marketing transformation pvt Itd)




AYESHA ANJUM

39 U03CJ21M0048 Study on sales analysis of jade udyam pvt.ltd

40 U03CI21M0049 'Fl)'ctelig)le of Venture capital in accelerating pharmaceutical innovations (Steriscience specialities
AAYAN ARSHAN | A study on factors affecting customer experience of instacores customers in bangalore for

41 U0SCJZIMO0S0 | sHAH instacore solutions.
Sai sumanth N _ _ ] ) )

42 U03CJ21M0051 The Dynamic Role of a Marketing Manager in Education Consultancy Services"( GNIED)
Gurukiran R ' ' . '

43 U03CJ21MO0052 “Study on tally data entry, gst return filling and income tax return filling. (J Rajesh and company)
DEEKSHAT “ FINANCIAL ANALYSIS OF COMPANY’s PERFORMANCE WITH REFERENCE TO

44 U03CJ21M0053 DEESKHA ENTERPRISE
ROHAN M GOWDA i inquiri i i i

45 U03CI21M0054 éasr;tgg%sen Role of handling customer inquiries and concerns With special reference to cult.fit

46 | U03CI21MO0SS MUHAMMED P K| study on employees work life balance in service sector on with special reference to tetra holdings

company in bangalore

M NAVEEN "A STUDY ON CUSTOMERS SATISFACTION TOWARDS VARIOUS

47 U03CJ2IMO056 | kumMAR Mutual fund ”. (N J India investment pvt 1td)
SV Anvith iqi iat

48 U03CI21MO0057 Sit:)dy on the Impact of Industry 4.0 and Digital Labor Platforms on India's Workforce. (Better
SYED YASEEN

49 U03CJ21MO0058 UDDIN :;:’1'22:0%': QUALITY SUPERVISION ON PRODUCTION OF PIPES AT MM POLYMERS PVT LTD
Harsha kankariya

50 U03CJ21M0059 Not Reported
MARIA JOSEPH

51 U03CJ21M0061 fT?DTLBJE;gELSE:TOMER RELATIONS OF CUSTOMER BACKGROUND VERIFICATION AT HDFC BANK
VIJAY

52 U03CJ21M0063 A STUDY ON FINANCIAL ANALYSIS ON BENEFIT OF INNOVATIVE DRUG DEVELOPMENT IN

VISHWANATH S

STERISCIENCE SPECIALITIES PVT LTD BANGALORE




TANUSHREE H

53 U03CJ21M0064
A STUDY ON EMPLOYEE SATISFACTION AT GLOBAL HR COMMUNITY BANGALORE
Nikitha R Rathod
54 U03CJ21MO0066 A STUDY ON MARKETING AND IMPACTS ON REVENUE GENERATION HTM HYDRALICS PVT LTD
BANGALORE
SYED IKRAM
55 U03CJ21MO0067 A STUDY ON MARKETING FOR GENERATING NEW RETAILERS AT INDAIN TYRES RETRADING AT
BANGALORE
Rubian Mark A STUDY ON IN-DEPTH EXPLORATION OF INNOVATIVE STRATEGIES FOR
56 U03CJ21MO0068 | Christadas ENHANCING REAL ESTATE MARKETING PRACTICES IN YOUR SPACE, BENGALURU
98
V GOWTHAM
57 U03CJ21M0070 A STUDY ON MARKETING STRATEGIES OF ROYAL ENFIELD MOTOR CYCLES AT ACCLAIM MOTORS
PVT LTD, YELAHANKA
CHANDRASHEKAR
58 U03CI21IMO072 | HULIYAPUR A STUDY ON INVESTOR AWARENESS OF MUTUAL FUND DISTRIBUTIONS AT NJ WEALTH PVT LT
BANGALORE
Ragib Khan G M
59 U03CJ21M0073
A STUDY ON ACCOUNTANCY PRACTICES IN TALLY ERP 9 AT RAVIKUMAR B & CO BANGALORE
ANKITHA P
60 U03CJ21M0074
A STUDY ON CANDIDATE ACQUSITION AT KEYLINK BUSINESS PVT LTD BANGALORE
LIKITHAK G ) o _ )
61 U03CJ21MO0075 A study on HR Project Support & Coordination with respect to Tyco Electricals.
FAIZAN SHAKEEL L . L
62 U03CJ21MO0076 A study on effective inventory management in construction industry wrt Home square consultants
Nadia Shafath Safeer ) ) ) )
63 U03CJ21M0080 A study on sales strategies and performance with reference to Nacons engineers and builders
Srivatsa Tayi o ) o
64 U03CJ21M0081 A study on training and development with reference to Powerica limited
BHEEMIREDDY
65 U03CJ21M0082 | HARSHA A study on the impact of advertisement on sales volume of companies in internz learn
VARDHAN REDDY
S P Kushal ) ) o )
66 U03CJ21M0083 A study on comparative analysis of GST structure in different countries




DARSHAN J

67 U03CJ21M0084 A study on effective marketing strategies wrt Bhairava Silk Palace
KIRANY C o o _
68 U03CJ21M0085 A study on functioning of real estate and its impact on modern business
YOGEESH S _
69 U03CJ21M0086 A study on sales and marketing at Decathlon
Nisha H ) . )
70 U03CJ21M0087 A study on budgetary analysis and control wrt Nacon Engineers and Builders
ARTI ) _
71 U03CJ21M0088 A study on test marketing of Maruti brands
MUSAYIB KHAN ) _ ) o
72 U03CJ21M0089 A study on effective marketing strategies wrt Infinity groups
73 U03CJ21M0090 MANJUNATH R A Study on "HR Recruiter's Roles and Functions with reference to Entertainment Network India
Ltd. (Mirchi 98.3)"
74 U03CJ21M0091 Boomika Bothra A Study on "Strategies for Digital marketing and Communication with reference to Hope
Consultants"
SACHIN M " : . : . . .
75 U03CJ21M0092 A Study on "Innovative marketing strategies for promoting Apps with reference to Raikou
Developers Pvt. Ltd.
SHARATH P
76 U03CJ21MO0093 _ ) )
A Study on "Business Operations and Development with refernce to BHEL.
VISHAL SHIROL . . L "
77 U03CJ21M0094 Impact of Government Regulations on Real Estate Sector in India with reference to "Your
SPACE".
Siddharth Kumar . Lo s . .
78 U03CJ21M0095 | chaudh Strategic Advancements and Optimization of Sales Approaches in Silk Manufacturing Enterprises
audhary with reference to Sri Balaji Silk, Bengaluru
ROHITH N
79 U03CJ21M0096 ) .
A Study on "Influening factors of Investors' Perception towards Mutual Fund Investment"
80 U03CJ21M0097 JEEVANM A Study on "Operations and Business Development Strategies of Cell Tower Installation with

reference to Deeksha Enterprises™




MUHAMMED

81 U03CJ21M0099 | ANFAL ) o
A study on ways to increase sales through marketing in smart supermarket
82 U03CJ21M0101 Aryan Sameer Angre | Studyon Effectiveness of Strategic Innovation on Market dynamics in Skincare Industry with
reference to TVACHA Skincare Cosmetics"
R SHASHANK
83 U03CJ21M0102
Not Reported
K G MAYUR s . . ]
84 U03CJ21MO0104 A Study on "Digital Marketing Operations of VISARA HUMAN CAPITAL SERVICES in
Bengaluru
85 U03CJ21M0105 S S MAHAMMAD
AFTHAB A study on Effectiveness of Digital Marketing
DHARSHAN A _ N _ _
86 U03CJ21M0106 A study on impact of GST and GST R filing on business J.Manjunath and co.(CA)
Shaik Kagitala ] ] ] ] ]
87 U03CJ21M0108 | mahammad Abzal A case study on innovation learning models with a deep dive Internz learn approach
Kushal s Reddy o
88 U03CJ21M0110 Not Reported with titles
Hussain Gadiwala ) ) ) ) )
89 U03CJ21M0113 A study on consumer perception on industrial product with special reference to SFS comp.
BHUVANN H ) ) ) ) ) ) )
90 U03CJ21M0114 A study on effects of sales in marketing forecast with special reference to mystiko solutions India.
Nikhil S ) _
91 U03CJ21M0115 A study on marketing strategies to attract customers BHAIRAVA SILK PALACE
SANDU _ _ o
92 U03CJ21M0116 | \vENKATESH Topic: A Study On role of HR in Organizational Change Internz learn
Asad Ulla Khan
93 U03CJ21MO0117
A study on marketing research and analysis. International business and economic forum
Prathiksha ganesh
94 U03CJ21M0118

"Employee satisfaction towards Hero motor corp"




Senj Vv

95 U03CJ21M0119 A critical study on real estate and its impact on modern business(Total Environment Pvt Ltd)
VAIBHAV RAJ i R isiti ildi
96 U03CJ2IMO120 | s|NGH B A comp_re_henswe study and research on HR - Talent acquisition for team building at TE
connectivity
Vishnu Bhava G R ) ) o
97 u03CJ21M0121 A study on customer satisfaction on sales and distribution process
M R Jaiadithya o
98 U03CJ21M0124 | gowda Not Reported with titles
V Hemanth Kumar )
99 U03CJ21M0126 A study on quality control measures undertaken at Accurate CNC
Afreed Ahmed ] ] ]
100 | U03CJ21M0127 analysis of marketing strategies
Atharva N B ] ] ]
101 U03CJ21M0128 Case study on employment challenges faced by frontline workers during and after pandemic
Mahashwin A ) ) ) )
102 U03CJ21M0129 To study Financial Data Analysis of Innovsource solutions pvt. Ltd.
AAKARSH SINGH o _ _
103 | U03CJ21MO0130 Digital Marketing Strategies for Startups:
Fazil Khan ] ] ]
104 | U03CJ21MO0132 Comparative Ananlydis of Accounting Software
Sai Kiran
105 U03CJ21M0133 Not Reported with titles
HITESH L imizi ies i ] . i i
106 | U03CI21MO134 Optlmlglng Sales St(ategles in the Agro-Industry: Leveraging Data Analytics for Market
Expansion and Efficiency
RISHAB JOSHI )
107 U03CJ21M0136 A Comparative Study on GST Return
Siddesh Hedni o )
108 | U03CJ21MO0138 Organizational Study and Evaluation




109 | U03CJ21M0139

SODUM PAVAN
KUMAR REDDY

A Study on role Of GST in Business in Consultation with Dilip Reddy and Co.

SYED UMAR . . .
110 | U0O3CJ21M0140 | JAHAGIRDAR Competitive analysis in the silk industry
111 U03CJ21MO0141 'ILAECI;g\'I/'VI—TAI\NA To study the Impact of marketing strategy on

sales towards sai motors (hero motor corp)
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